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The Solar-Powered REALTOR®
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By Mike Shelton, Staff Writer
Photos by Liv Berger, the 

Headshot Gal

Danya Rivlin is an appreciative 
Boulder native, a community 
enthusiast, a loving partner and 
mother, and a very hard-working 
REALTOR®. In 2019, she was 
ranked in the Top 50 individual real 
estate agents for Boulder County. 
Also last year, she was the Top 
Producing individual agent at Live 
West Realty, which is home to 
around 40 agents. These are the 
results of Danya’s familiarity and 
passion for the real estate industry 
that started almost two decades ago.
 
Danya was born in Boulder 
in the late ‘70s when Boulder 
Community Hospital was still at 
Balsam and Broadway. Her first 
views would have been of the 
Flatirons and that vision of the 
Front Range landscape as her 
truest home has never changed. 
She left Colorado long enough to 
pursue a liberal arts degree and 
graduate at the top of her class at 
Wellesley College (outside Boston, 

MA), but the rare, natural beauty 
and the warmth of this community 
that keeps so many natives here 
drew Danya back as well.
 
Through her education and her 
global travels, Danya learned 
about different people and com-
munities, and she learned about 
humanity. She focused on thinking 
critically about problems that 
exist and how to solve them. For 
her junior year of college, she was 
chosen to participate in a selective 
International Relations intensive 
in Israel and the Middle East. Her 
group traveled between Jerusalem 
and Ramallah studying peace 
negotiations and conflict reso-
lution. This gave her a rare view 
into other cultures and taught 
her the power of deep listening 
and understanding the perspec-
tive of all sides in any conflict. 
She has never stopped thinking 
about strategies that can be used 
to bring a spirit of collaboration 

into the toughest negotiations, and 
these are insights she still uses 
daily as she assists her clients.
 
In 2000, Danya came back to 
Boulder and had managed to 
save just enough money for the 
downpayment to purchase a small 
condo in Gunbarrel with an FHA 
loan. As young as she was then, 
she already had the sense that 
buying a little place of her own 
would be the start of something 
big for her life. It was a two-bed-
room condo, so she offset the 
mortgage payments by renting out 
the second bedroom, and learned 
how to be a landlord on-the-fly.
 
In taking ownership of a real 
asset like that, Danya saw the 
full power of real estate unfold in 
front of her. She began managing 
short-term rental properties for 
others (before Airbnb existed) and 
staged and styled property listings 
for clients. The energetic Danya 
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was able to buy more properties for 
herself, then invest in them, and sell 
them. Eventually, these experiences 
led her to become a REALTOR® who 
could help others do the same.
 
“I didn’t start out intending to be a 
REALTOR®,” Danya told me, “but 
it felt like a natural continuity for 
me. Real estate gives me even more 
opportunities to make a direct impact 
in our community and weave connec-
tions between people and places. Real 
estate is so exciting, there is nothing 
like seeing people achieve the biggest 
dreams of their lives. And I absolutely 
love when I have the opportunity to 
work with first-time homebuyers and 
first-generation homebuyers or clients 
who didn’t know that homeownership 
could be a reality for them. The ela-
tion and empowerment they feel at the 
closing table is incredible to witness.”
 

“The practice of real estate is an art, and 
I am so appreciative to the brokers who 
have generously shared their depth of 
experience with me. I have so much grat-
itude to the mentors who took me under 
their wing at the start of my career and 
who also lovingly pushed me out of the 
nest and encouraged me to fly. From the 
beginning, Kate Fey and Patrick Clowes 
believed in me and taught me that there 
are no shortcuts and no substitute for 
good old fashioned hard work.”
 
“I have to give endless appreciation to 
Rich Dana, a true master of our pro-
fession and a mentor beloved by all of 
us at Live West Realty. It is no mys-
tery why Rich was named Managing 
Broker of the Year by BARA last year: 
he gives so much of himself to his 
agents and the support we feel at our 
brokerage is transformational for our 
businesses and lives.”
 

Danya believes real estate can care 
for the environment too, so she’s been 
using solar power in her home and to 
power her family’s electric vehicles 
for several years. She’s developed 
relationships with local solar power 
companies so she can deliver compre-
hensive information to REALTORS® 
about the benefits of adding solar to 
residences and businesses. If you or 
your clients have questions, talk to 
Danya, the Solar-Powered REALTORfi!
 
Speaking of sun and shifts in 
behavior, the Rivlin home in North 
Boulder�has historically always been 
a hub of activity, dinner parties, 
backyard BBQs, holiday celebrations 
and music jams, but COVID put all 
that on pause this year. It’s made all 
of us reassess where we live and how 
we recreate. The Rivlins themselves 
are doing less traveling, more cooking 

at home, and they’ve discov-
ered stand up paddleboarding. 
There have been some unfor-
gettable closings this year too: 
Signing documents outside 
in parking lots or on picnic 
tables instead of in conference 
rooms, everyone masked and 
gloved. “The hood of a car 
may be an odd closing table to 
sign documents on, but we are 
all innovating to get people 
into their new homes safely,” 
Danya said with fulfillment.
 
Her husband of 13 years, Eyal, 
is a professor at CU-Boulder 
and runs the Hebrew language 
program on campus. He is 
Israeli and he met Danya at 
a local rabbi’s house while in 
Boulder for graduate school. 
The rest, as they say, is 
history. They now have two 
daughters, Mia (12) and Ella 
(7), and a loveable Labradoodle 
named Lucky who makes a 
great hiking companion.
 
Running a successful business 
has created many opportuni-
ties to contribute and connect 
with people and organizations 
in Boulder County who are 
working to make our com-
munity a safe and welcoming 
place for all. In a place where 
the cost of housing can be 
prohibitive for many, Danya 
feels it is so important to be in 
alignment with organizations 
that help ensure safe homes 
for all members of our com-
munity. Each year Danya does 
a food drive on behalf of her 
business to collect donations 
and non-perishables for EFAA 
(Emergency Family Assistance 
Association) and delivers it 
to their North Boulder food 
pantry. Live West Realty also 

The hood of a car may be an odd closing table 

to sign documents on, but we are all innovating 

to get people into their new homes safely.  
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has a charitable program where they 
make a donation to local community 
organizations at every 
closing. “I love that 
the more my busi-
ness grows, the more 
powerfully I am able 
to give back,” she 
said proudly.
 
“This Boulder 
community and my 
colleagues in the 
brokerage community 
are so special to me. 
I feel lucky to have 
very warm profes-
sional relationships 
with brokers across 
different brokerage 
firms throughout 
our area. I learn 
new things from 
my REALTOR® peers 
constantly, we often put our 
heads together to think about how 
to raise the bar on professional 
excellence in our field. I’m looking to 
add my stamp to our community by 
always striving to work in a really 
positive, collaborative and profes-
sional way. Every transaction is an 
opportunity to connect with the 
agent on the other side and navigate 
any challenges, ultimately creating a 
great outcome for all parties.”
 
“My business has been built 100% on 
word of mouth referrals. Authentic 
love and deep care for your clients 
is everything. If you go above and 
beyond for every person who comes 
to you for help and give them the 
very best of you – you will never 
have to advertise or market yourself 
a single day in your career. Your 
clients, who will become friends 
and supporters, will be delighted to 
pass your name along, because you 
gave generously with no agenda of 
your own. Maya Angelou said it best: 
‘People will never forget how you 
made them feel.’”


